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Simulation:   Prejudice  

1. Sources of Prejudice- Give your own example of each source and explain.    

 

Source Example and Explain 

Psychological 

 

 

Social 

 

 

Economic 

 

 

Culture 

 

 

2. Explain the cycle of distrust. If you are a minority members, how would you 

break the cycle?  Give an example to explain your answer.      

 

 

 

 

 

 

Simulation: Conformity  
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1. Define conformity. 

 

 

 

2. Use your own words to finish the following table:  

Characteristic   Explain: how does this affect the degree of conformity? 

Group Size  

 

Degree of Unanimity  

 

Nature of Task  

 

Similarity  

 

Attraction to Group  

 

Acceptance  

 

Culture  

 

3. Explain why the true participant in Asch’s line-judging study was always one of 

the last people to express his opinion. 

 

 

 

 

Simulation: Attributions 

Characteristics 

of the 

Situation 

Characteristics of 

the Individual 
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1. Define attribution. 

 

 

 

 

2.  Describe Harold Kelley’s attribution theory and explain why consistency is 

important in Kelley’s theory.    

 

 

 

 

 

3. Compare fundamental attributional error and self serving bias. Give examples to 

explain your comparison.   

 

 

 

 

 

Experiment: Mere Exposure  

 

 

1. Explain what foot-in-the-door phenomenon is. 

 

 

 

 

 

 

 

 

2. Click the experiment tab (blue), to complete the trials and write down your 

results. 

     Repeated      Novel 

Likeable   

Attractive   
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3. Did you confirm the Mere Exposure Effect? 

 

 

4. Define Mere Exposure Effect.  

 

 

 

 

 

  

5. Do you think you commonly perceive people as more likeable and attractive 

when you see them frequently out in the “real world”? Why or why not? 

 

 

 

 

 

 

 

 

6. How can the Mere Exposure Effect influence your shopping choices?  

       

  

 

 


